9®PEKTUBHOCTb PEKITAMHOM KAMMAHWU: XYALLUUA
NMPOIHO3

NECCUMUCTUYECKWUW CLLEHAPUN (BIOIXKET 10508%)

1. EXEMECAYHOE PACIMNPEJAEJIEHUE PEKITAMHOTIO BIOAXETA

» ExenHeBHbIN 061 MK 6romxeT: 35%
+ ExxemecAuHbIN 06wmi Gromket: 1 050$ (30-AHEBHbIN LIMKIT)

- CTpaTermueckoe pacnpegesneHue 6ogKera no yensam:
o PocT cTpaHuy, / Moanucumku: 53 B geHb (150$ B mecau)

o Tpaduk Ha canT: 5% B AeHb (150% B MecaL)
o Npadunueckue susyansbl / Mpambie 3BOHKU: 5% B aeHb (150$ B Mecay)

o Bugeo Reels / 3anpocbl B mecceHmkepbl: 20$ B aeHb (600$ B mecAw)

2. NOAPOBHbIA MPOTHO3 3®H®EKTUBHOCTU (TECCUMUCTUYECKUN CLLEHAPUW)

LUenb: ObecneyeHne ctaburibHOrO pocTa OpraHUYeckux MOAMUCUYMKOB Ha OdULManbHbBIX CTpaHULax B
Facebook u Instagram.

TexHuueckun aHanus: Mcnonb3dyetca ontummsauma «Engagement». B xyawem cueHapum CPM
coctaenfaet 1.00$ npu CPF 0.20$.

NMeccumuctryeckne pesynbratbl: 150 000 nokasoB, reHepauuA 750 HOBBIX LeneBbiX
NnoANUCUYUKOB.

Lens: HanpaBneHne npamMoro, BLICOKOLENIEBOrO TpadmKa Ha 0P ULMarbHbIA CaWT.

TexHnueckun aHanus: Ontumusauma Ha CTR. MNporHosvpyembit CPC — 0.10$ ¢ y4eToM pbIHOYHOM
KOHKYPEHLUH.

MNMeccumucTuueckue pesynbrarthbl: 176 470 nokasos, reHepauuna 1 500 peanbHbIX NOCeLEHUN canTa.
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Lenb: FeHepauMﬂ MrHOBEHHbIX BXOAALLUX TeNnedOHHbIX 3BOHKOB HENOCPEACTBEHHO M3 PeKSiambl.

TexHUUYeCKUW aHanu3: Mcnonb3oBaHWe KHOMKKM AencTBUA «[103BOHMTBE». B xyawem cueHapwum
CTOMMOCTb OAHOrO 3BOHKA MOXeT AocTuratb 1.80$ 13-3a nepeHachILLeHns ceKkTopa.

NMeccumuctuuyeckue pesynbratbl: 157 894 nokasa, reHepauva 83 noATBepHAEHHbIX BXOAALLUX
3BOHKOB.

Lenb: UHTeHcHBHaA BxoaAawaa komvyHukauua (Messenger, WhatsApp, Instagram Direct).

TexHuueckurn aHanuid: OCHOBHOW JparBep KamnaHuu. [lpu KOHCepBaTUBHOM KO3 DUUMEHTE
KoHBepcumn 15% Mbl noaaepxmeaem ctabunbHbli 06bem NMAoB.

lNMeccumucTuyeckue pesynbraTbl: 666 666 noxkaszos, 5 000 KIMKOB MO CCblnKe, reHepauuAa 750
KaueCcTBEHHbIX NMAOB.

3. PE3IOME U CTPATET'M4YECKUE PEKOMEHOALIUU

Mpwu obem exxemecsayHom BrompkeTte B 1 050$ kamnaHusa obecneynT MoLHoe LMdpoBoe NpucyTCcTBUE
¢ 06wum konuyecteoM 1 151 030 peknamHbIX NOKa3oB B MecAL.

AHanus o6bema nuaoB: Oxuaaercs B cpeaHeM 25 BXOAALLMX 3anpocoB U 2-3 NpAMbIX TeiedOHHbIX
3BOHKA B [€Hb.

* Kputuueckoe crparernyeckoe npumedaHne: CKopocTb 06paboTku NuAoB — Ball rnaBHbIA GakTop
KoHBepcun. [pn yBennuyeHnn BpemMeHn oxuaaHua oteeta cBbile 30 MUHYT BEPOATHOCTb 3aKPbITUA
caenkm cHxaetca 6onee yem Ha 40%.

OO0 Or'HAKAH MAPKETUHT

ECTb lPOBJIEMA, ECTb PELIEHHWE.
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